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The Impact of Customer Relationship Management on
Hotel performance: The Mediating Effect of Marketing
Capability
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Abstract

The purpose of this research is to determine the effect of customer relationship management on
the hotel performance in Thailand. Data were collected from 109 hotel businesses in Thailand by using
guestionnaire as a research tool. The descriptive statistics were used to analyze the obtained data and the
correlation analysis and multiple regression were also employed to test hypotheses. Clearly, statistic results
showed that customer relationship management in terms of customer relationship management
organization, technology based relationship management, and knowledge management had a positive
effect on hotel performance and marketing capability. The results also revealed that marketing capability
exhibited a positive effect on hotel performance as a mediating variable accentuating the relationship
between customer relationship management and hotel performance. This research expands the resource
based theory and contributes to the literature on customer relationship management by suggesting that
stronger customer relationship management should be reflected in higher marketing capability and
therefore enhances stronger hotel’s performance. The study also suggests the process of two-way
communication in customer relationship management which enhances hotel business to understand the
customer wants, create specific targets, involve in the development of action plan, and develop outstanding
service standard as well as create more professional staff. Moreover, modern technological systems should

be applied to generate suitable marketing strategies in hotel business.
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msUszneugsialswsuluusemelne dnuasuuvgeunaunduwuuinasdiuyszanmen (Rating scale) 5 5¥AUaN
dudasanniian Suftudetosiian rhunisnmasouiulassaduwareunsdudemanideimgysiu 3
AU N1sUsTananan1manadfiians s (Descriptive Statistics) léun $ovaz Anadowazdrudenuumnsgiu

wagnageUaNyAgulaensldItnMTiinseiaansenyian (Multiple Regression Analysis)

wenndl §AdelavinisnsavaeulymnisuanuasvesmaiaaInindeu (Test for Normality Residual)
lngldrafiinaaouued Kolmogorov — Smirnov wuitnlunaiivaaeulifidymnisuanuasveshinainnd ou

(Totton & White, 2011)

A15799 1 NaN1SNAEIUANABYSTUNTSROULUUEBUAY (Test of Late-Response Bias)

. - nquiineunduniiey  nguiineunduNiinga
fanusiseuliisu . . t p-values
X S.D X S.D
33UV 2.83 0.720 2.56 0.788 1.864 0.065
FIAADINN 2.85 1.309 2.76 1.490 0.328 0.743
sregIalunsAiiugsie 3.48 0.818 3.42 0.762 0.418 0.677
szogaTignAdin 1.70 0.792 1.64 0.802 0.441 0.660
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A151971 2 HANISNAFIUAIUNYINTILALAUTDUUVD AU

fiauds Item-Total Cronbach Factor CR AVE  31u7ute
Correlation Alpha Loading A9

N133AN3gNANEINLS
nsatiugnen (CUO) 0.575-0.803 0.864  0618-0.892  0.865  0.661 5
DIANTHINNITIANTT 0.603-0.782 0.861 0.650-0.870  0.858  0.651 5
ANUFURUSANA (CRO)
wialulagnisdnnig 0.580-0.722 0.856 0.622-0.803  0.851  0.641 5
AUENRUS (CRT)
mi%’@]mimmi (CKM) 0.631-0.698 0.824 0.723-0.784  0.888 0.666 4
AMUFINITANINITARA
ANTINUHUNTTHAR (MKP) 0.742-0.826 0.924 0.766-0.874  0.928 0.769 5
MU URMIMIMIean (MK)  0.789-0.849 0.936 0.816-0.891 0916  0.746 5
HaNIANLHUNUg ALY
miS‘&Ju%:LLasmiﬁmm (HPL) 0.676-0.813 0.870 0.705-0.925  0.874 0.637 4
nszuIUNsAglu (HPI) 0.605-0.781 0.885 0.640-0.838  0.842 0.628 5
Qﬂffﬁ (HPO) 0.504-0.783 0.849 0.518-0.912 0.872 0.639 4
N33 (HPF) 0.686-0.803 0.883 0.685-0.912  0.886 0.663 4

NANISANEI

NnmsAnudeyariluvesgsialsusy wuin lnednlvgidulsaususzdu 4 a1 (evay 44) s09a31
5¥AU 3 A1 (Fowag 37.6) d@rdlvglsausudntnauesnit 100 au (Sesay 40.4) 5998311 101-200 AU (Fovay
33) Tsausuaruluglidnuiuiesinunnnin 200 wes (Fogag 32.1) s99andduiunesin 51-100 ves (Sevas
30.2) lsausudrulvgiiisnanviesineglusesu 1,000-2,000 U (Segar 41.3) sesansinmiesineglusedu
2,001-3,000 U (Feway 18.3) Isawsudulngandugsiauudininni 15 U (Fevay 60.6) 5098911 Alliugsne
11-15 U (Sovay 26.6) qﬂﬁﬂﬁL#’J’ﬂ%ﬁmsa'auiw:y'Lﬂuﬁﬂviaal,ﬁmmnim (Jovaz 22.4) sosasinviouiie sy
gl (Fovay 21.7) nviouilsrynIu Fevay 18.5) uarlavdnidvginvieaiisndwinilswsutiosniy 3 u (Ges

Ay 50.5) 59989110190 3-5 U (5e8ay 34.9)

o

A9 3 Wuan AandsianuduiusiuegeiidudAgnseau 0.01 LaziaArduuseansandunussening
0.506-0.884 Flein1snaaau Multicollinearity lagldan VIFs Us1nganan VIFs vessaulsdasy fiadesnd 10

waninlinutgmnmesiadunsny

M15797 4 asuranIsnaaeuauyAgIuladn MsdanisanAduiug esdnIuriinIsInnIsgnAduRusanAn

(CRO) walulagmsdanisgnArdunius (CRT) uazn159an1sANs (CKM) dnansenuidauindenanisaniugsia

'
a

159u54 ﬁmamwmaau&iawﬁ(ﬁ = 0.298, p<0.01, B = 0.164, p<0.05, B = 0.376, p<0.01) AswaUTUANYAFIY

2a-0a UavUjiasauyfgnui la
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§ § d' 1 L Q‘ o o 1 o/ s L s
M13197 3 uansAede AleuuIIATEIL wasAduUsEEnSanduiussEndn1sdnn1sgnAnduiiusiunants

AIUIUVDITINDLIINTY

fianus HPP Cuo CRO CRT CKM MKP MKI VIF
Mean 3.861 4.335 3.922 3.900 4.190 3.763 3.761
S.D 0.598 0.559 0.664 0.745 0.652 0.679 0.684
HPP 0.506 0.692 0.614 0.716 0.747 0.775
Cuo 0.698 0.483 0.600 0.556 0.523 2.060
CRO 0.628 0.695 0.719 0.671 3.269
CRT 0.580 0.651 0.683 2.015
CKM 0.613 0.613 2.247
MKP 0.884 5.364
MKI 4.828

VBA: AN ILLEIAALTALTY (HPP) Mssiaiugnen (CUO) asdnsuvsnsdnnisanuduiusgnen (CRO) waluladnis
dnsANENRUS (CRT) MIIANIAINS (CKM) MINeUaLNIsnatn (MKP) nsufiin1snianisnain (MKI) Correlation

is significant at the 0.01 level (2-tailed) (N = 109)

M13197 4 HANTAATISVINANTENUANTIANTTgNATUTUSUAazMUuiuNan1sAN U YasgIRalsusy

AuUs Han1IALIUMUgIAalssy (HPP)

n3saLiugnan (CUO) -0.065

(0.493)
BIANTUINNITIANTANUTNTUSNAT (CRO) 0.298%*

(0.002)
walulagnisdnnisarudusiug (CRT) 0.164*

(0.014)
1330153 (CKM) 0.376%**

(0.000)

N8R Beta coefficients with standard errors in parenthesis, ***p < 0.01, **p < 0.05, *p < 0.10, (N=109)

M15719% 5 asunan1snaaeuauyAguladn MsdanisandAduiug esdnsuriinisInnisgnAduiusandn
(CRO) imAlulagn1sdansgnAnduiug (CRT) kagn133an13A113 (CKM) RaNsenuigauInseniuaIunsani
N13Ran AananIsmageunelull (B = 0.372, p<0.01, B = 0.275, p<0.01, B = 0.165, p<0.10) FawousUaNYAFIY

71 2b-ab warUfiasannAgiuil 1b

M5 6 agunanivagevanligIuladn anuaNnsannIsnatn (MKO) dnansenuldsuinsenanis

Atiugsna Tsausu (HPP) (B = 0.712, p<0.01) ﬁaaam%’uamgﬁgmﬁ 5

10
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M13797 5 HANITIATISVNANTENUVBINITIANTRNAFINUS UAasAUAUAINEINTaNIINITAATA

Auus A2UETONNTTAAIA (MKC)

nsgaiugndn (CUO) 0.054

(0.606)
BIANTUINNITIANTANUTNTUSYNAT (CRO) 03724

(0.001)
walulagnisdnnisarudusiug (CRT) 0.275%**

(0.000)
N153AN19AUS (CKM) 0.165*

(0.079)

nUEMe): Beta coefficients with standard errors in parenthesis, ***p < 0.01, **p < 0.05, *p < 0.10, (N=109)

M1 6 HANTITAATIZIHANTTNUVDIAIINAINITONNNITADIARAZHANITANTUIIUYDIFINALTINTH

AuUs HaN13ALHLUgIAalssy (HPP)

AUANITONNITAAN (MKC) 0.712%**
(0.000)

wUELne): Beta coefficients with standard errors in parenthesis, ***p < 0.01, **p < 0.05, *p < 0.10, (N=109)

A151991 7 MInagauAnlufuUsALNaNY AMNEINNTANIINITAATA (MKQ) arnsay

Auds B SEB 95% Cl B

v I
v o

Tuh 1

Fwlsny: Han1sALuNUgsRalsawssy (HPP)

fuUsdase: N133ANTSNAEITLS (CRM) 0.817 0.069 0.681,0.954  0.753***
Fufl 2

FUUsAUNES: ATIAINNTANANTAAIA (MKO)

fuUsdase: N133ANTSNAEITLS (CRM) 0.915 0.075 0.768, 1.063  0.766™**
Yuil 3

AU HaNIALILUYRIgINIL TS (HPP)

FLUTAUNANS: ANLETNNTANIINNTAAR (MKQC) 0.712 0.055 0.604, 0.821 0.783%**
il 4

FUIRN: HaNIALILLYRIgINTL TS (HPP)

FLUIAUNANS: ANLETNNTANIINNTAAR (MKQC) 0.453 0.079 0.297, 0.610 0.499%**
fuUsdase: N133nnsanAduiug (CRM) 0.403 0.094 0.216,0.591  0.372%**

WNYWA: **p < 0.01 **p < 0.05 *p < 0.10, (N=109)

A15197 7 wananisnaasuadidudnusAunaenuainnsanieniseatn lagldmadann1siasizs
FLUTAUNANAIENITIATIZYNNNBE 4 TUADU AULLIARYBY Baron Lay Kenny (1986) t@usliin dudl 1 nageau

11
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NaNIENUMAILYIBasE (CRM) Audiwdsau (HPP) (B = 0.817, p<0.01) Fuil 2 nadeuNansENUSuUTBaTE (CRM)
NuduUsAunans (MKC) (B = 0.915, p<0.01) $uit 3 NaERUNANTENURLUTAUNE1T (MKC) FUSauUsaal (HPP)
(B = 0.712, p<0.01) Wil MuuwIRAfUAlY Fumeuil 1-3 nansnedeudoditeddamadnnaunIuily
NAFoUtLT 4 1§ 91nas1anuin wan1sadeutia 3 Ju Sdeddyneadaovan Smeaeutuil 4 neaeuiuls
Basy (CRM) fuusduna1s (MKO) Audauusmiu (HPP) wuin dauusdase fuusdunansied dymnsada an
NaaauALUI8ase (CRM) anas (B = 0.403, p<0.01) esannfndsdunats (MKO) frmagaeu (B = 0.453,
p<0.01) 3vreiinsEMINANdITUS YR sBaTEUAT UMY Feasuldinanuannsanisnsmanau
FILUIAUNANUUUUEY (Partial Mediation) vesannuduiusszninamsdanisgnénduiudriunanisdiuny

Y9agINALTMIH JswouTuauyFgIun 6

A151991 8 MINAFaUANUTUALUIAUNANE AMUEINTTANIINITAATA (MKQO) 18R

Auds B SEB 95% Cl B

22 f
v

YUN 1

FwUInN: HAN1IALTNUTIAALTIUY (HPP)

fuUsdase: n1sfaiugndn (CUO) 0541  0.089  0.364,0.718  0.506***
MuUsdase: asAnsuiINIsIansANdNiuSgndn (CRO)  0.623  0.063  0.498,0.748  0.692**
fnlsdasy: walulagn1sannsanudunus (CRT) 0.651  0.063  0.527,0.775 0.709%*
Fudsdasy: N133AnN1sAINS (CKM) 0493  0.061 03710614  0.614*
Fufi 2

AWUIAUNANE: ANUAIUITININITRAIR (MKC)

fuusdase: msyaiugndn (CUO) 0.655 0095  0.466,0843 0556
fuUsdasy: asAnswiIn1sdnnsauduiusgndn (CRO) 0.710  0.067  0.577,0.843 0.716%**
AnUsdasy: waluladn1sannisanuduius (CRT) 0.643  0.077  0.491, 0.794 0.632%%*
fuusdass: msdamsawg (CKv) 0587 0064  0.460,0.714  0.664*
il 3

FwUIANN: HANIALTNUYDIEINALIIY (HPP)
FLUTAUNANS: ANLETNNTANIINNTAAR (MKQ) 0.712  0.055 0.604, 0.821 0.783%**
Wil 4

AUIRNU: HANIALILUYRIgINTL TS (HPP)

FauUsAunans: Anuansanensnan (MKC) 0.661 0.066  0.531,0.791 0.728%**
fuUsBase: n1ssfaiugnen (CUO) 0.108  0.077  -0.045,0.261 0.101
FLUTAUNANS: ANLETNNTANIINNTAAR (MKQC) 0.538  0.075 0.389, 0.688 0.593%**

fuUsdasy: asAnIwiin1sdnnsAuduiusgndn (CRO) 0241  0.075  0.093, 0.389 0.267%**

FLUSAUNANS: AIUEILITANNITAAN (MKQ) 0.501  0.063  0.376, 0.626 0.552%**
fulsdase: walulagnisdnnisauduius (CRT) 0380 0064  0.213,0.467  0.368***
FLUSAUNANS: AIUEILITANNITAAN (MKQC) 0.612 0.072  0.469, 0.755 0.673%**
fUsBase: N133an1sAus (CKM) 0.134  0.064  0.008, 0.260 0.167**

WNBR: **p < 0.01, **p < 0.05, *p < 0.10, (N=109)

12
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M5197 8 wansnsnadeuAU TSR UNANTBIMLEINTaN1N1IAATR TIERTY 4 Tunau Tud 1
NAADUNANTENUAMUTDATZUABZAIU (CUO, CRO, CRT, CKM) Audandsaiu (HPP) (B = 0.541, p<0.01, (B =
0.623, p<0.01), (B = 0.651, p<0.01), (B = 0.493, p<0.05) Sudl 2 naaeuNansENURLUIBasTURAEA1Y (CUO,
CRO, CRT, CKM) fusauusAunans (MKO) (B = 0.655, p<0.01), (B = 0.710, p<0.01), (B = 0.643, p<0.01), (B =

v '
o a

0.587, p<0.01) Tui 3 VAEUNANIENUSILUSAUNans (MKC) fushuusay (HPP) (B =0.712, p<0.01) RER TR
Hpd1AN9ana Jmeaou Fuil & nadeunansTUFLYsBasTUAaTAIU (CUO, CRO, CRT, CKM) daudsaunans
(MKQ) fugdianusanu (HPP) wua1 ddaudsdase 3 au (CRO, CRT, CKM) difnanas (B = 0.241, p<0.01), (B =
0.340, p<0.01), (B = 0.134, p<0.05) InefuUsAuNas (MKO) Srnaaaulriiy (0.538, 0.501, 0.612, p<0.01) &
DEGREIENGRID mmmmmmamimmm'ﬁwh‘&JLﬁmmmmmé’uﬁ’uﬁ‘isudwmﬁmw’qmﬁmmimmé’mﬁuéqﬂﬁw

walulagnisdnnisaudunus uagn153An13ANT AURANITANTUIIUEIA LTI IURUUUIEIY (Partial

£%

Mediation) luraueiin1syaiugnAn (CUO) denanas (B = 0.108, p>0.05) LiufiudAgym1eada diuusAunans

v
U o

AUAINITANINITAAIA (MKC) dAmageutiiniy (0.661, p<0.01) dusd1AYNINETR ALY AINAILITANIS

msnaaiiuanuauduiusszritmsyutiugnAiunanisaifiunugsialsusuiuuinds (Full Mediation)

afuTELazaTUNANTTIRY

N o saa °

MOUILAIANAARUNANTENUVDINITIANTSaNANEUTUS A RoraN S IuUvegsnal sy

o

53984

U o

Usenelng ﬁmmmmmmamwamLfJué’hLLUiﬁuﬂa1wanmmé’uﬁuﬁ‘iwiwmﬁmmi@uﬂﬁwamwuﬁﬁ’uwami

Y o v &

Aflunugsialsausy nansidedliiuiinisdanisgndnduiius duesdnsuianisdnnisanuduiiusgnan A
N133aN1sAN3 wagaumalulagnisdanisauduiusiinansenudauindenan1saniluaugsnalsusunag
ANUAINITANINTAIR ARNEnsananIsaatadudwUsiunanduauduiusvesnisianisgndnduiusiu

HaN13ALIUUEIATlTMIHRULUNSEIY agulanadl

Y v v v v

1) NM353ANITRNANFUNUS AT1UBIANTUMINITIANITANUFUNUSYNAT ATUNTITTANITAING WAL

U

a a

walulagnisdnnisauduiusinansenuilauinsienanisniiugsialswsy sausuauyAgiun 2a-da Lfieswin

]

v
a

nsdamsgnaduiuslunsazsutiglinanisandunugsivfuaenadesivauideves Sin uavame (2005)
WU M3IANISANENTLSENAT AuednsuiinIsinnsauduiusanAialudaassaiuaznswensiis il
WmpUaUBIANFBINNTTRIgNdT IinnudidnyiuanAlundn Wawuazeenuwuulusunsunisiineusuniinauly

Y
saa o 1

ﬁﬁﬂmLLa3ﬂamamwaa?mmmﬁmﬁuﬁmﬂuqﬂmashwiaLﬁ'aﬂﬁﬂﬁmamsﬁwLﬁumuﬁjﬁdimiuﬁﬁu wnlund
tfu Msdansgnénduius dunisdanisauiifsdestunisnunuteyanudesnisuazaureuvesgnin i
nMensawaznedenuiinisulastoyaluldusyleviuasdnneanuasainlunisandunusinduaigluesdng vilid
ﬂﬁ’mjﬂ%mmSﬂix‘i]’]EJﬂ?ﬂmi‘lﬂﬁbﬁﬁgﬂaQﬁﬂiﬁﬂﬁwaﬂﬁ@oﬂL‘ﬁu\‘i’]u‘ﬂﬁ]ﬂﬁqiﬁfﬂiﬂLLimﬁUizaﬂ/I%ﬂ’]WLLaSﬂ’]iﬁJﬂﬂ”ﬁ
ANuduusanA1 duwalulagnsdnnisenuduiushiglruimgiudeyaandvilidilagnAeg1auiiase (Ngai,
2005) wialulaBmsiansanuduiusteiinneinginssueudesnisvesgnéiniluianndelauemanisnaind

finuAteiudnsinsnduanlduinisiniigsialsusudszavanudnsala

Y o v ¢

2) 1133AN19gNATFNRUS AUBIANITWIINITIANITANUFURNUTINAT AIUN1TTANITAINT UagAu

wiAlulagn133nn13gnAFURUSINANSENULTIUINFRAMLATINTONNNTAAN BaNFUANNRAFIUN 2b-ab 118931n
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nsdansgndduiusiduisnsuimsauiiungdugsialsasuanunsalddoyagnAiuntigesniuunisuinis

v v €

sunuulmilimngiuanudanisuuuianelangas mnin1sdnnsgnAduiusuiuaNausan1en1snan

gwihvigsiadiugnsnsnauunlduinig afrawamls wazlinan1saiunuau denndesiu Richard wag Jones

Y

Y o o ¢

(2008) Wu31 N13IANTNAFURUS AUBIANTUIINITIANITNAFURUEY TN US AR Wlanneanisnainlaa

a o '

8971 \U N1IUIMIANLULANANTBIATIAUAN NMIfruadaTIAUINT uasiademmsindmineaenados
fluauRBIN15789gnATld (Nunes & Dréze, 2006) NM1359ANITENAEURUS fun1sdnn1sauisndunegsia
159u53 @9AAR 03U Fan kag Ku (2010) nud1 M153an1sgnaAtduius a1un1sdnni1sainusinnuduiusiy
ArmANNIITIMInaIALazdelednafnaulaufugmansuiunuressRTliAb sty uagm sfansgnd
s dumalilafanuduiusaunsadlenalumssidugsialsusilivsravauduialduniu Wosn
wieluladanudiuddeligsialdguteyagniszu thieyaifunldnumuuazsiiufonssumenisnain
diosnungiugndldeguemuunanifismarilsgeliu (Roberts, Liu, & Hazard, 2005) danndesiiu Chang wazamy

s v 1%

(2010) Huduin A1sannIsANNALRUSanA swmaluladauduius i lrALANLaINITaNIN1THARLALR SU

Y

(% (PN

Toyagniiinudgiglimdnauwasdusmsiilvldlunsuimsnulamudmneg

3) MuENITINNIIRAIadiNansEnuLsuInFenantsiLduaugsialsuy senfuanyfgiui 5
ilesnnarwannsamamsnaaiduismsiiluganuldiuioulunmsudsturesgsia safalsausuagionvuzaiy
vhmevesnsutsduldfisnuaunsanisnseaelnenisaiassaguainisuinsimiondt Taawundt inse
AuannsamsnaaLdunsrvunsinausaun i ainuzanuuasninensnelussdnslianunsn
MOUAUDIANUABINITVDINAALS (Vorhies, 1998) @anaaodnuiTuifeves Krasnikow Jayachandran wag Kumar
(2009) WU ANATNTANHANTNAIN FIUNTINLELNITIARTsaTuayuliRamsiduure ARty
WAEIIUITBYDY Salter Hult waz Olsen (2010) WU AHAINITANNAITAAIN FIIUATUHUANITNIN15ARAE]

ANUANTUSUALIINANTENULTIVINAUNANITANTUN LD IATLUEAA N TTUNITNENRAL RAAIMINTINUINNS

[

4) prmaunsaninsnamduiiuusiunandtuanuduiiusseninmnisdnnisgnAnduiusiunanis
Afunugsialsusy sausuauyAgiui 6 ieswnuan1sandunuvegsivinanvatedade Wy nsiseuiias
s nszuIunsntelu SuaugnAuazraiilsvesssie nsdnanisgnaduiusiduamewilafivinanis

afiunuiiusgansmwihlngnanfidiusiulunszuiunisiiuinig (Anning-Dorson, 2016) FaglvignAindnimngy

a '

wazlasulsgleriannisuinisiauiianeladunaligsiaegsealdluszazend (Chan, Yim, & Lam, 2010) 113
FnsgnAndusitusisdmnuduriusfunanisiufiunuyeassia egrlsinm mngshedinsdansgninduiudaavin
WLﬁmmmmmmmaﬂ’m,wiﬂf&’usuaaﬁjﬁalﬁ (Hartrann, Kerkfeld, & Henke, 2012) §3A10@12150M190157@79
Wumsysannsm$nensimanvaneanlfliiiAnyszlevisionisdaaulalunisdiiugsia (Day, 1994) gsiafiing

wnudayagnAmnuiuldldmuanusesnsgnanlanniigursduiilenaligsiavssqilvmuneldegasinga

a = v

wenN AuEIsaneNIsIaInUsuAsulamuanIunsal mmungAnssuvesgnAn gsiadeesUiuuasuegns

a

salflosulinnuleIvgeiniigsnad uasideuwuulavinliniuusednsamlunisaniiugsia (Kristal, Huang, &
Roth, 2010) fstiu mngshalssusuiinisdnnisgnAnduiusnigenyinlviinnsiauIANNAINITANIINTAaIALAY

¥
= ' a

AsansaaziuwazenseAuanuduiusiugnalilianulnddavilinanisalivnugsiafd iy

14



Khankaew, 2020 AN TAITIAAUTIAL

Uit 42(a) atiudl 166 (Rane-Funau 2563) wih 1-21

5) M3dan1sgnanduiug Aunisyadugndnlidinansenuidauinderansaniiugsialsausy Fafias
aunfigiu 1a wesanmsuimsgsianieldaaunisaififinisidsuuvasegnasnnaniudesiinisuiuiznis
fudunuvdelinagnsmensnainiiuanssiusntieiisdseanamlunisudmsianissndudoserfenisysan
msBmsfivanvanesnteatiuayulunsinduls aeandesiu Abdullateef Mokhtar Wag Yusoff (2011) nd@1in
g3nefildnagnsnisy adugndndugudnanafivse sradedlianunsavinligssussqudmanelunisdniuls

Weasnvanisuszendldimaluladansaumadiunldlunisdnnisgnanduiug annsAnwmuingsnalsawsuly

Useinelnedmlngidulswsuluszau 3 - 4 an danudululdngdawaninensmanaluladadiolmid el

o Y a

eudfgyiugnaniisadundn lngonuesihunisussendmaluladansaunanndisaiuvayulunisaniugsia

Y
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